
OBJECTIVES
Dynavac, a Massachusetts-based manufacturer of industrial thermal vacuum
and thin film deposition systems, needed a modern website to support
ambitious business goals. Their primary focus: improving how technical
buyers access critical information across multiple industries while increasing
visibility, engagement, and lead generation.

Improve SEO to attract qualified, organic traffic
Reduce bounce rates by elevating content relevance
Guide visitors to technical content with industry-specific navigation
Increase lead capture through improved UX and conversion points
Build competitive advantage in core markets and expand into new ones

SOLUTION
Designed and developed a modern WordPress site to simplify navigation
and improve content discovery.
Integrated HubSpot for streamlined lead capture, sales enablement, and
internal communications.
Built a dynamic resource picker that serves industry-specific content
based on user needs.
Applied SEO best practices and technical content structuring to increase
search visibility.
Delivered easy-to-manage content tools for Dynavac’s team to update
the site with news, blogs, and case studies.

AT A GLANCE
C H A L L E N G E S

Outdated site structure made it hard for visitors to find
technical content
Needed to improve SEO, engagement, and lead generation
Required a scalable platform to support industry-specific
messaging

Visitors connect quickly with industry-specific content,
accelerating lead generation.
HubSpot integration enables automated lead capture
and sales follow-up.
SEO-focused architecture attracts more qualified
traffic and boosts engagement.
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RESULTS

Vertical-Specific Content Strategy

B2B Lead Generation Engine

A dynamic content structure serves industry-specific content on
each page, reinforcing Dynavac’s leadership across multiple markets.

SEO improvements, strategic CTAs, and simplified access to technical
content create more opportunities for visitor conversion and contact
capture.

Smarter Navigation, Stronger Engagement
The new UX guides visitors to relevant content faster, reducing
friction and improving conversion rates.

Dynavac’s new website delivers a high-impact digital experience
that connects technical buyers with the content they need — and
drives sales conversations across industries.

Scalable for Growth
With easy-to-manage tools and flexible content systems, Dynavac is
positioned to grow both within its core verticals and into new markets.


